
 
 
 

 

"Marketworks offered us 
rapid growth without the 
need to add personnel." 

Case Study: Fruitridge Tools
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www.frtools.com 
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Based in Falconer, NY, Fruitridge Tools LLC sells 

automotive and industrial tools and supplies 

under two eBay IDs to serve different audiences.  

FRWoodworking enjoys a shooting star rating 

(over 10,000 feedback), and 100% positive 

feedback. 
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Fruitridge Tools switched to Marketworks 
because of the following advantages: 

 Marketworks’ solution is built for very high 
volume sellers 

 Central inventory system allowed the 
business to flexibly manage sales across 
multiple channels 

 Automation advantages enabled rapid 
growth without adding staff 
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